
About
Me

My guarantee to you
I will bring to bear my company’s market
leadership on your behalf.

With more than 65 offices and 4,500 agents in three states, with 120 years in this
market, nobody has deeper roots and more highly tuned antennae to help you.

I have access to virtually every property for sale in this market, including: all properties
listed by Berkshire Hathaway HomeServices Fox  & Roach, REALTORS® and all other brokers and
builders, many properties offered “For Sale by Owner,” and many properties not on the open
market yet.

I will negotiate from a position of strength.
In real estate, knowledge is power. When we find the home that’s right for you,
I will develop a written market analysis of comparable homes to guide you in
developing a buying strategy, including: price, terms, inspections, possession date
and personal property.

The strength in negotiation comes from having options. I will make sure you
know all of the options available to you.

I will help you navigate the mortgage and
settlement processes.

Under my company’s roof is the Trident Group of
Companies with all of the homebuying
services you could ever need.

All the resources you need to secure your mortgage
financing, streamline your settlement and insure your
investment are right here, right now.

To sum up, I will help you find your
perfect home. Sincerely,

Your Value Creation Specialist
______________________________________________

Beny Hen 
Office: 215-504-7500
Email: beny.hen@foxroach.com
Cell: 484-482-8660



Finding
Your
Home

1. For some people, "home" means a hub of
social activity; for others it might be a place to
retreat from the pressures of daily life.
What does "home" mean to you?

2. Who will be living in your household?
Will you often have other family members or
friends visiting for more than a few days at a time?

3. If you will be working outside your home, what
would you consider a comfortable commute
(in time or distance)? Will you be working
at home?

4. What are the most important activities for
the members of your household? For example,
hobbies, recreation, school, entertaining,
religious or cultural activities.

5. What are one or more features you liked
most about homes you have lived in
previously? This might include style:
floor plan, yard, view, and neighborhood.

6. What is something you disliked about the
house or neighborhood where you have lived
previously, and that you would want to avoid
in your next home?

7. What are the most important "must have"
features of your ideal home and neighborhood?
Why are they important?

The following questions can help you describe the things that
are most important to you in your ideal home and neighborhood.

Defining Your Ideal Home.
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Here are several shields against trouble
in your quest for the home of your dreams...

Important ways to protect your interests:

• A written property disclosure statement from the seller will reveal
any problems with the house and the surrounding area that you need
to know about.

• Professional inspections can reveal structural, roof, termite, and
other problems with the property that the seller will need to remedy.

• A home warranty can give you peace of mind by providing
repair-or-replace coverage of major home operating systems and
appliances.

• A preliminary title report informs you of any problems with the
property’s title and a policy of title insurance protects your rights
to the property.

• A walk-through before closing will allow you to make sure all
required work has been taken care of and that the property is ready
to become yours.
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Discovering the right home should be an exciting event. My goal is
to make your home search as stress-free and efficient for you as possible.

Based on my experience, here are some tips to help accomplish that goal...

How to look at homes:

• Identifying up-front what is affordable will save time and frustration in the home
finding process. It is important to consider the financing options available and
to begin the mortgage pre-approval process as soon as possible.

• From the multitude of properties currently on the market, I will select those that
most closely meet your unique needs and interests. It is best to preview only a few
homes at a time.

• We will schedule time to look at homes and neighborhoods. I will arrange
showing appointments with the sellers or their brokers.

• If the seller or their real estate professional is at the property when we are there,
it would be best for you to limit your conversation with them.

• Take a look at the Homefinding Worksheets that follow. They will help evaluate
each property.

• In order to help me find the right home for you, I will ask you to tell me your
thoughts about each property you see — the positives and the negatives. We will
continue to assess your needs and buying criteria as we go along.
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Once you have found the right house, the next step is to make a purchase offer
to the seller. It’s a big step. Here are a few considerations we’ll discuss together...

Submitting an offer:

• The price the seller is asking may or may not reflect realistic market value.
• The best way to determine market value is with a Comparative Market

Analysis (CMA) showing similar properties that sold recently, those that
are currently active on the market and those that failed to sell.

• I will discuss with you an estimate of costs associated with purchasing this
property.

• We will review together the status of your loan pre-approval.
• We will work together with your loan officer to explain financing options

and help you determine the mortgage plan that best fits your requirements.

• Items of personal property you want included with the house.
• Warranty, inspections, repairs or other home enhancements by the seller.
• Closing date and possession.

• The seller will have three choices: accept your offer as it is presented; reject it
completely; or propose adjustments to your offer (make a counteroffer).

• If there is a counteroffer, you can choose whether to accept it or reject it.

We’ll determine the price you want to offer...

We’ll decide on financing...

We’ll consider other issues that are important to you, such as...

Once you have reached agreement with the seller, you have a firm contract
to purchase your new home!

I will present your offer.
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Comparative Market Analysis

Subject Property
Address Bdrms Baths Garage   Age   Style   Terms     Days/Mkt    List$       Sale$       Remarks

Similar properties that sold recently
Address Bdrms Baths Garage   Age   Style   Terms     Days/Mkt    List$       Sale$       Remarks

Similar properties now active on the market
Address Bdrms Baths Garage   Age   Style   Terms     Days/Mkt    List$       Sale$       Remarks

Similar properties that failed to sell
Address Bdrms Baths Garage   Age   Style   Terms     Days/Mkt    List$       Sale$       Remarks
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It can take 15 to 90 days, depending on the complexity of the transaction.
I will work closely with everyone involved to help make sure

everything moves ahead as smoothly as possible. I will...

Completing your home purchase:

• ...explain to you in detail all the steps that will occur, and answer any
questions you might have.

• ...work with the seller’s broker to see that they fulfill their
responsibilities under the contract.

• ...stay in touch with the settlement officer, title officer, lender and
others to help coordinate their activities and to help keep the
transaction progressing.

• ...communicate with you on a regular basis so that you can stay
informed and as worry-free as possible.
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Here are some things to consider as you get ready to move into your new property.
(I can suggest local professionals for many of these services.)

A smooth transition to your new home

4 weeks before your move
Contact and contract with a reputable moving company.
Have school records transferred.
Arrange to transfer (or take with you) medical, dental and other important records.
Prepare to transfer your homeowners and auto insurance to be sure you will be
covered for any unforeseen disasters.
Keep track of moving-related expenses. (Check with your accountant to find out
what expenses will be deductible).

3 weeks
Obtain and mail change-of-address cards to the post office, subscriptions, credit
card companies and important contacts.

2 weeks
Arrange for final utility reading at your former residence the day after your move
and have utilities and phone turned on at your new home the day before you move in.
Close or transfer bank accounts.
Terminate newspaper delivery service.
Arrange for transfer of vehicle licenses and driver’s licenses.
Have an extra supply of prescription medications for the next four weeks.
We will schedule a final walk-through of the property to make sure everything
is in order.

Week of your move
Keep valuable financial records and personal papers with you; do not pack them
with the rest of your household goods.
On closing day, the home purchase documents are recorded and the home is yours.
Move in!

After you move in
Consider plans for landscaping design, installation and maintenance.
Review home security requirements and systems.
New home furnishings, appliances, and interior decorating will help make
the house your home.

Enjoy your new home!
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Booms. Busts. Bubbles. With all that’s happened, what is
someone supposed to believe about credit and financing a
home? Let me help you through the minefield of rumors
and urban legends. I can tell you this much: if you have
good credit, I will help you find your financing.

Knowledge Is Power. Here Are the
Financial Facts You Need to Know.
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Unless you are in a position to pay cash, you will need to obtain a home loan
(mortgage) to complete the purchase. I will assist you in obtaining

the financing that meets your needs.

Financing
Your
Home

Financing your home purchase.

• Being approved for a loan before you submit an offer will put you in a
stronger negotiating position and can save time in the loan approval process.

• I can put you in touch with experienced loan officers at leading mortgage
companies. Your loan officer will be your principal guide through the
financing process.

• Various financing options may be available to you, including:
–– Fixed Rate Mortgage
–– Adjustable Rate Mortgage (ARM)
–– Government-assisted (FHA or VA) financing
–– Seller-assisted financing

• You can expect the lender to ask for standard information regarding your
income, expenses and obligations.
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Realistically assessing your finances up front will streamline
the homefinding process. This worksheet can help you do that.

What can you afford?

Step 1 Monthly Income
Wages, salaries, business income after expenses ____________________
Interest, dividends or rental income ____________________
Other (alimony, child support, pensions ,or Social Security                           ____________________

Total Monthly Income (Step 1) $ __________________
Step 2 Monthly Non-Housing Expenses

Food/clothing ____________________
Medical (include insurance premiums and prescriptions) ____________________
Life insurance ____________________
Child care ____________________
Automobile expenses (loan, insurance, maintenance) ____________________
Education/student loans ____________________
Travel/recreation ____________________
Monthly credit card payments ____________________
Monthly bank loan payments (other than a mortgage) ____________________
Alimony or child support you owe ____________________
Savings and investments ____________________
Income taxes ____________________

Total Monthly Non-Housing Expenses (Step 2)                        $___________________
Step 3 Amount Available for Monthly Housing Expenses

Total Monthly Income (Step 1) ____________________
minus Total Non-Housing Expenses (Step 2) ____________________

Equals Amt Available for Monthly Housing Expenses (Step 3)  $____________________
Step 4 Monthly Estimated Housing Expense

Mortgage loan payment (principal and interest — see chart)                         ____________________
Property taxes ____________________
Mortgage insurance ____________________
Homeowner’s insurance (liability, flood, fire) ____________________
Utilities (heat, water, electricity, gas, trash removal) ____________________
Maintenance and repairs ____________________
Other (assessments, homeowners association dues) ____________________

Total Monthly Estimated Housing Expenses (Step 4)            $___________________

Compare Step 3 and Step 4 totals. The Total Monthly Estimated Housing Expenses (Step 4)
should not exceed the Amount Available for Monthly Estimated Housing Expenses (Step 3).
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Estimated
monthly payments…

…for a 30-year fixed rate
mortgage.

amount per $1,000 above for your interest rate.
For example, for a 30-year loan of $120,000 at 4.5%: $120,000 ÷ 1,000 = 120 x 5.07 = $608.40

whole dollar, and do not include insurance, property taxes, mortgage insurance premiums or homeowners
association dues.
For more mortgage tools and information, visit: www.tridentmortgage.com/calculators

3.0% 3.5% 4.0% 4.5% 5.0% 5.5% 6.0% 6.5% 7.0%
$ 50,000 211 225 239 253 268 284 300 316 333

75,000 316 337 358 380 403 426 450 474 499
100,000 422 449 477 507 537 568 600 632 665
125,000 527 561 597 633 671 710 749 790 832
150,000 632 674 716 760 805 852 899 948 998
175,000 738 786 835 887 939 994 1,049 1,106 1,164
200,000 843 898 955 1,013 1,074 1,136 1,199 1,264 1,331
225,000 949 1,010 1,074 1,140 1,208 1,278 1,349 1,422 1,497
275,000 1,159 1,235 1,313 1,393 1,476 1,561 1,649 1,738 1,830
300,000 1,265 1,347 1,432 1,520 1,610 1,703 1,799 1,896 1,996
325,000 1,370 1,459 1,552 1,647 1,745 1,845 1,949 2,054 2,162
350,000 1,476 1,572 1,671 1,773 1,879 1,987 2,098 2,212 2,329
375,000 1,581 1,684 1,790 1,900 2,013 2,129 2,248 2,370 2,495
400,000 1,686 1,796 1,910 2,027 2,147 2,271 2,398 2,528 2,661
425,000 1,792 1,908 2,029 2,153 2,281 2,413 2,548 2,686 2,828
450,000 1,897 2,021 2,148 2,280 2,416 2,555 2,698 2,844 2,994
475,000 2,003 2,133 2,268 2,407 2,550 2,697 2,848 3,002 3,160
500,000 2,108 2,245 2,387 2,533 2,684 2,839 2,998 3,160 3,327

3.0% 3.5% 4.0% 4.5% 5.0% 5.5% 6.0% 6.5% 7.0%
$ 1,000 4.22 4.49 4.77 5.07 5.37 5.68 6.00 6.32 6.65

INTEREST RATE

LO
A

N
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T

Payment for Each $1,000 Borrowed

Beny Hen 
Office: 215-504-7500
Email: beny.hen@foxroach.com
Cell: 484-482-8660



The following information is typically needed when applying for a mortgage...

Financing
Your
Home

Loan application checklist:

Purchase contract and property information
Copy of the sales contract
Mailing address and property description
Contact information for access to the property
Plans and specifications (new construction only)

Personal information
Social Security number
Age
Years of schooling
Marital status
Number and ages of dependents
Current address and telephone numbers
Addresses for the past seven years
Current housing expenses (Rent, mortgage, insurance, taxes)
Name and address of landlord or mortgage holder for past two years

Employment history and income
Two years of employment history, with complete details of each job
Recent pay stubs and two years of W-2 forms
Complete tax returns and financial statements if self-employed
Written explanation of employment gaps
Records of dividends and interest received
Proof of other income

Assets
Complete information on all bank and money market accounts
Two months of bank statements
Current values of stocks, bonds, mutual funds and other investments
Vested interest in retirement funds
Value of life insurance
Information on vehicles you own
Information on real estate you own
Value of significant personal property you own

Liabilities
Itemized list of all current debts (loans, credit cards, and other bills)
Written explanation of past credit problems
Full details of bankruptcy during the last seven years

Fees
Credit report and appraisal fees (usually $500 or less)
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